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This bibliography of materials on the 1980 U.N. Convention on Contracts for
the International Sale of Goods includes materials available as of November 1,
1993. It supersedes bibliographies published in the International Lawyer in 1984,
1987, and 1988.' With several exceptions, it does not list materials published
before 1980. For relevant earlier materials, consult the bibliography in 27 AM.
J. Comp. L. 345-352 (1979).

This bibliography is limited to materials written in English. For materials in
other languages, consult the comprehensive bibliography prepared by Professor
Will. Michael R. Will, INTERNATIONALE BIBLIOGRAPHIE ZUM UN-KAUFRECHT
(Berlin: Bundesstelle fiir Aussenhandelsinformation, 3d ed. 1990).

CONVENTION TEXT

1. Official Text. The official text is equally valid in the six official United
Nations’ languages: Arabic, Chinese, English, French, Russian, and Spanish.

Note: The American Bar Association grants permission to reproduce this article, or a part thereof,
in any not-for-profit publication or handout provided such material acknowledges original publication
in this issue of The International Lawyer and includes the title of the article and the name of the author.

*James Cleo Thompson Sr. Trustee Professor of Law, SMU School of Law, Dallas, Texas.

1. 18 INT'L Law. 53-56 (1984), 21 id. 585-601 (1987), and 22 id. 605-607 (1988). These
earlier bibliographies do, however, include a partial listing of foreign-language materials as well as
some more ephemeral English-language publications.
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The text appears in Annex I of the Final Act of the 1980 Vienna conference,
U.N. Doc. A/CONF.97/19 (1980), and will be published in the United Nations
Treaty Series. The Final Act of the 1980 conference has been published as part
of the conference’s official records. UNITED NATIONS CONFERENCE ON CON-
TRACTS FOR THE INTERNATIONAL SALE OF GooDs—OFFICIAL RECORDS 178-190
(1981).?

The U.N.-certified English text is published in 52 FEDERAL REGISTER 6262,
6264-6280 (March 2, 1987).

2. Unofficial Publications of the Official Text. The text of the six official
language versions of the convention are reproduced unofficially in John Honnold,
DOCUMENTARY HISTORY OF THE UNIFORM LAW FOR INTERNATIONAL SALES (De-
venter: Kluwer, 1989); Reed R. Kathrein & Daniel Barstow Magraw eds., THE
CONVENTION FOR THE INTERNATIONAL SALE OF Goobs: A HANDBOOK OF BasIC
MaTERIALS (Chicago: A.B.A. Section of Int’l Law & Practice, 2d ed. 1990);
and C.M. Bianca & M.J. Bonell eds., COMMENTARY ON THE INTERNATIONAL
SALES LAw: THE 1980 VIENNA SALES CONVENTION (Milan: A. Giuffre Editore,
1987).

The English-language text is reprinted unofficially in many sources. The most
accessible of these sources are: United States Code Annotated, Title 15, Appendix
(Supp. 1987); Martindale-Hubbell Law Directory, Uniform Acts: International
Conventions; John Honnold, UNIFORM LAW FOR INTERNATIONAL SALES UNDER
THE 1980 UNITED NATIONS CONVENTION Appendix A (Deventer & Boston:
Kluwer, 2d ed. 1991); C.M. Bianca & M.J. Bonell eds., COMMENTARY ON THE
INTERNATIONAL SALES LAw: THE 1980 VIENNA SALES CONVENTION Appendix
(Milan: A. Giuffre Editore, 1987); and 19 INT’L LEGAL MATERIALS 668-699
(1980).

3. Translations of the Official Text.

(a) German Text. German-speaking countries have agreed upon a German
translation of the Convention text, which, with minor exceptions, is uniform.
This translation may be found most easily in C.M. Bianca & M.J. Bonell eds.,
COMMENTARY ON THE INTERNATIONAL SALES LAw: THE 1980 VIENNA SALES
CoNVENTION Appendix (Milan: A. Giuffreé Editore, 1987).

(b) Italian Text. A translation of the text into Italian may be found in C.M.
Bianca & M.J. Bonell eds., COMMENTARY ON THE INTERNATIONAL SALES Law:
THE 1980 VIENNA SALES CONVENTION Appendix (Milan: A. Giuffre Editore,
1987).

2. The official records may be purchased (Sales No. E.82.V.5) from United Nations Publica-
tions, Room GA-32, United Nations, New York, NY 10017. (The published volume of the official
records states that the sales number is E.81.IV.3; this number is incorrect as it has been superseded
by the number cited in the text.) The Convention text in the six official United Nations languages
is also available from Treaty Section, Office of Legal Affairs, United Nations, New York, NY
10017,
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BACKGROUND DOCUMENTS

1. 1980 Convention. The records of the 1980 Vienna conference are published
officially in United Nations Conference on Contracts for the International Sale
of Goods—Official Records (1981). These official records include the documents
of the conference and summary records of the plenary meetings and of the meet-
ings of the main committees. The principal conference documents are the 1978
draft UNCITRAL text, a commentary on this draft text prepared by the UNCIT-
RAL Secretariat, and the Secretary-General’s analysis of comments and proposals
on the 1978 draft made by governments and international organizations.

Documents relating to the pre-1980 work within UNCITRAL and its Working
Group on the International Sale of Goods appear in the UNCITRAL Yearbooks
published by the United Nations. See, e.g., the summary of deliberations of
the Commission on the draft Convention on the Formation of Contracts for the
International Sale of Goods, which appears as an annex to UNCITRAL’s report
on its eleventh session (A/33/17, Annex I) and is reprinted in [1978] IX Y.B.
UNCITRAL 31-45 (1981) (Sales No. E.80.V.8). Noting that these yearbooks
are not all in print and are often difficult to locate, Professor John Honnold has
collected these background documents in John Honnold, DOCUMENTARY HISTORY
OF THE UNIFORM LAW FOR INTERNATIONAL SALES (Deventer: Kluwer, 1989).

2. 1964 Conventions. The 1980 convention supersedes two uniform sales laws
appended to international conventions adopted at The Hague in 1964. Convention
relating to a Uniform Law on the International Sale of Goods, 834 U.N.T.S.
107 (1972); Convention relating to a Uniform Law on the Formation of Contracts
for the International Sale of Goods, 834 U.N.T.S. 169 (1972). These conventions
are published unofficially in I RECORDS AND DOCUMENTS OF THE CONFERENCE
333-354 (1966); 3 INT'L LEGAL MATERIALS 854-866 (1964); and John Honnold,
UNIFORM LAW FOR INTERNATIONAL SALES UNDER THE 1980 UNITED NATIONS
CoNVENTION, Appendices D & E (Deventer & Boston: Kluwer, 2d ed. 1991).

BIBLIOGRAPHIES

Daniel J. Jacobs, International Sale of Goods: A Selective Bibliography, 44
REC. Ass’N BAR of CiTy OF N.Y. 342-350 (1989)

BOOKS

C.M. Bianca & M.J. Bonell, COMMENTARY ON THE INTERNATIONAL SALES
Law: THE 1980 ViENNA SALES CONVENTION (Milan: A. Giuffré Editore, 1987)

Dennis Campbell ed., REMEDIES FOR INTERNATIONAL SELLERS OF Goops (Lon-
don: Sweet & Maxwell, 1993) 2 vols. [loose-leaf]

Fritz Enderlein & Dietrich Maskow, INTERNATIONAL SALES LAw (New York:
Oceana, 1992)
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Nina M. Galston & Hans Smit eds., INTERNATIONAL SALES: THE UNITED
NATIONS CONVENTION ON CONTRACTS FOR THE INTERNATIONAL SALE OF GOODS
(New York: Matthew Bender, 1984)

H. Haddad, REMEDIES OF THE UNPAID SELLER IN INTERNATIONAL SALE OF
Goobs UNDER ULIC AND 1980 UN CoNVENTION (Amman: Law and Arbitration
Centre, 1985)

H. Haddad, THE UNPAID SELLER’S AVOIDANCE OF CONTRACT UNDER ULIS
AND 1980 UN CoNVENTION (Amman: 1985)

William A. Hancock ed., GUIDE TO THE INTERNATIONAL SALE OoF GOODS
CoNVENTIONS (Chesterland, Ohio: Business Laws, Inc., 1987) [loose-leaf]

T.C. Hartley, A STUDY OF THE UNIFORM LAW ON THE INTERNATIONAL SALE
OF GooDs AND THE DRAFT CONVENTION PREPARED BY UNCITRAL (Brussels:
Commission of the European Communities, 1979) 2 vols.

John Honnold, DOCUMENTARY HISTORY OF THE UNIFORM LAW FOR INTERNA-
TIONAL SALES (Deventer: Kluwer, 1989)

John Honnold, UNIFORM LAW FOR INTERNATIONAL SALES UNDER THE 1980
UNITED NATIONS CONVENTION (Deventer & Boston: Kluwer, 2d ed. 1991)

Reed R. Kathrein & Daniel Barstow Magraw eds., THE CONVENTION FOR THE
INTERNATIONAL SALE OF Goobs: A HANDBOOK OF Basic MATERIALS (Chicago:
A.B.A. Section of Int’l Law & Practice, 2d ed. 1990)

Albert H. Kritzer, GUIDE TO PRACTICAL APPLICATIONS OF THE UNITED NaA-
TIONS CONVENTION ON CONTRACTS FOR THE INTERNATIONAL SALE OF GOODS
(Deventer & Boston: Kluwer, 1989)

Joseph M. Lookofsky, CONSEQUENTIAL DAMAGES IN COMPARATIVE CON-
TEXT: FROM BREACH OF PROMISE TO MONETARY REMEDY IN THE AMERICAN,
SCANDINAVIAN AND INTERNATIONAL LAwW OF CONTRACTS AND SALEs (Kdben-
havn: Jurist- og Oekonomforbundets Forlag, 1989)

Joseph M. Lookofsky, THE Basis OF LIABILITY: A COMPARATIVE ANALYSIS
OF THE FAULT AND NO-FAULT THEORIES OF CONTRACTUAL LIABILITY PURSUANT
TO THE DANISH SALE OF GooDs ACT, THE AMERICAN UNIFORM COMMERCIAL
CoDE AND THE UNITED NATIONS CONVENTION ON CONTRACTS FOR THE INTER-
NATIONAL SALE OF Goops (Kdébenhavn: Jurist Forbundets Forlag, 1981)

Louis Perret & Nicole Lacasse eds., ACTES DU COLLOQUE SUR LA VENTE
INTERNATIONALE (Montréal: Wilson & Lafleur Ltée, 1989)

Petar Sar&evié & Paul Volken eds. , INTERNATIONAL SALE OF GooDs: DUBROV-
NIK LEcTures (New York: Oceana, 1986)

Peter Schlechtriem, UNIFORM SALES LAw: THE UN-CONVENTION ON CON-
TRACTS FOR THE INTERNATIONAL SALE OF Goobs (Vienna: Manzsche Verlags
und Universitéitsbuchhandlung, 1986)

United Kingdom, Department of Trade and Industry, UNITED NATIONS CON-
VENTION ON CONTRACTS FOR THE INTERNATIONAL SALE OF Goobs: A CONSUL-
TATIVE DocUMENT (London, June 1981)
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COMMENTARY

Commentary on the Draft Convention on Contracts for the International Sale
of Goods, Prepared by the Secretariat, A/CONF.97/5 (14 March 1979), reprinted
in UNITED NATIONS CONFERENCE ON CONTRACTS FOR THE INTERNATIONAL SALE
OF Goops—OFFICIAL RECORDS 14-66 (1981)

U.S. Senate Treaty Doc. No. 98-9, 98th Cong., 1st Sess. 1-18 (1983), reprinted
in 22 INT’L LEGAL MATERIALS 1368-1380 (1984) and in Nina M. Galston &
Hans Smit eds., INTERNATIONAL SALES: THE UNITED NATIONS CONVENTION
ON CONTRACTS FOR THE INTERNATIONAL SALE OF Goobs Appendix I (New York:
Matthew Bender, 1984)

SYMPOSIA

Convention on the International Sale of Goods, 21 CorRNELLINT’LL.J. 419-589
(1988)

International Sale of Goods, 27 Am. J. Comp. L. 223-352 (1979)

International Sale of Goods Convention, 18 INT’L Law. 1-56 (1984)

International Sales, in C.C.A. Voskuil & J.A. Wade eds., HAGUE-ZAGREB
Essays 4 ON THE LAW OF INTERNATIONAL TRADE 4-113 (The Hague: Martinus
Nijhoff, 1983)

Problems of Unification of International Sales Law, in 7 DIGEST OF COMMER-
c1AL Laws oF THE WORLD (Dobbs Ferry: Oceana, March 1980) [Working Papers
Submitted to the Colloquium of the International Association of Legal Science,
Potsdam, August 1979]

Reflections on the International Unification of Sales Law, 8 Nw. J. INT'L L.
& Bus. 531-639 (1988)

[Symposium Issue], 8 J.L. & CoM. 1-244 (1988)

ARTICLES AND BOOK CHAPTERS

Grant R. Ackerman, Scholarly Commentary on Articles of the United Nations
Convention on Contracts for the International Sale of Goods, 21 CORNELL INT’L
L.J. 535-573 (1988)

American Bar Association Report to the House of Delegates, 18 INT’L Law.
39-51 (1984)

Bernard Audit, The Vienna Sales Convention and the Lex Mercatoria, in
Thomas E. Carbonneau ed., LEX MERCATORIA AND ARBITRATION: A DISCUSSION
OF THE NEW LAw MERCHANT (Dobbs Ferry: Transnational Juris Publications,
1990)

Adolfo S. Azcuna, The Vienna Sales Convention, 28 ATENEO L.J. 30-67 (1983)

Andrew Babiak [Student Comment), Defining ‘‘Fundamental Breach’’ Under
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the United Nations Convention on Contracts for the International Sale of Goods,
6 Temp. INT'L & Comp. L.J. 113-143 (1992)

Stephen Bainbridge [Student Notel, Trade Usages in International Sales of
Goods: An Analysis of the 1964 and 1980 Sales Conventions, 24 Va. J. INT'L
L. 619-665 (1984)

Jaksa Barbi¢, Uniform Law on the International Sale of Goods, Uniform Law
on the Formation of Contracts for the International Sale of Goods (1964) and
United Nations Convention on Contracts for the International Sale of Goods
(1980), in C.C.A. Voskuil & J.A. Wade eds., HAGUE-ZAGREB ESSAYS 4 ON THE
LAw oF INTERNATIONAL TRADE 3-21 (1983)

Peter N. Barnes-Brown, The United Nations Convention on Contracts for the
International Sale of Goods, 34 BosTON BAR J. 24-28 (Jan.-Feb. 1990)

Jorge Barrera Graf, The Vienna Convention on International Sales Contracts
and Mexican Law: A Comparative Study, 1 Ariz. J. INT'L & Comp. L. 122-156
(1982)

G.A. Barton, The United Nations Convention on Contracts for the International
Sale of Goods, 18 Comp. & INT’L L.J. OF S. AFR. 21-35 (1985)

Volker Behr, Commentary to Journal of Law & Commerce Case I; Oberlan-
desgericht, Frankfurt am Main, 12 J.L. & CoM. 271-275 (1993)

Eric Bergsten, The Future of the United Nations Convention on Contracts for
the International Sale of Goods from the Perspective of UNCITRAL, in Louis
Perret & Nicole Lacasse eds., ACTES DU COLLOQUE SUR LA VENTE INTERNATIO-
NALE 203-206 (Montréal: Wilson & Lafleur Ltée, 1989)

Eric E. Bergsten, Basic Concepts of the UN Convention on the International
Sale of Goods, in Peter Doralt ed., Das UNCITRAL-KAUFRECHT IM VERGLEICH
zUM OSTERREICHISCHEN RECHT 15-27 (Vienna: Manzsche Verlags und Universi-
tatsbuchhandlung, 1985)

Eric E. Bergsten, The Law of Sales in Comparative Law, in LES VENTES
INTERNATIONALES DE MARCHANDISES 3-15 (Paris: Economica, 1981)

Eric E. Bergsten & Anthony J. Miller, The Remedy of Reduction of Price, 27
AM. J. Comp. L. 255-277 (1979)

Harold J. Berman, The Law of International Commercial Transactions (Lex
Mercatoria) 42-49, in Walter Sterling Surrey & Don Wallace, Jr., eds., A Law-
YER’S GUIDE TO INTERNATIONAL BUSINESs TRANsAcTIONS, Part III, Folio 3
(Philadelphia: American Law Institute-American Bar Association Committee on
Continuing Professional Education, 2d ed. 1983)

Harold J. Berman & Monica Ladd, Risk of Loss or Damage in Documentary
Transactions Under the Convention on the International Sale of Goods, 21 Cor-
NELL INT’L L.J. 423-437 (1988)

Paul C. Blodgett, The U.N. Convention on the Sale of Goods and the ‘‘Battle
of the Forms’’, 18 CoLo. Law. 421-427 (1989)

Michael Joachim Bonell, Formation of Contracts and Precontractual Liability
Under the Vienna Convention on International Sale of Goods, in FORMATION OF
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CONTRACTS AND PRECONTRACTUAL LIABILITY 157-178 (Paris: ICC Publishing
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